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EDITORIAL
Premature Optimism?

A flurry of decisions to move major projects forward appears to show growing confi-
dence in the Asia-Pacific region. The latest positive signal was the decision by Japan’s 
Inpex to proceed with preliminary front-end engineering and design (Feed) work on 
the 9.5 million ton per year Abadi LNG project in Indonesia. That move followed the 
sanctioning by Abu Dhabi’s Mubadala Petroleum of a $1 billion gas project in 
Malaysia. Meanwhile, Exxon Mobil and Total are also taking a serious look at LNG 
expansion projects in Papua New Guinea. However, such signs of progress cannot 
hide the fact that this part of the world still has plenty of obstacles that are holding 
back upstream activity. Inpex’s decision to proceed with pre-Feed work on Abadi 
comes two decades after gas was discovered. This highlights the many challenges that 
operators face in a mature region where fiscal regimes are tough and access to explo-
ration data is limited. Demand for oil and gas products is set to grow rapidly in the 
Asia-Pacific, but it appears to be out of step with other regions that it must compete 
against to attract investment.

Take exploration. No other region has seen such a dramatic drop in activity after 
the oil price downturn than the Asia-Pacific, with fewer than 250 exploration and 
appraisal wells drilled last year, down from 800 back in 2013, according to Wood 
Mackenzie. The Asia-Pacific’s maturity has been described as a major hindrance, but 
the North Sea is also mature and yet has experienced an investment revival (EIF 
Mar.28’18). So, what gives? Tristan Aspray, who heads Exxon Mobil’s exploration 
work in several regions, says one of the biggest obstacles in many Asia-Pacific coun-
tries is the difficulty of gaining access to all of the data that have been acquired over 
decades of industry activity. While regulators in many regions around the world are 
making data more widely available, some countries continue to protect it license by 
license, he told the recent OTC Asia conference in Kuala Lumpur.

The UK North Sea is experiencing a renaissance after regulators took various initia-
tives to make data more easily available. This has allowed established players and new-
comers to use the latest technology to take a fresh look and develop new ideas, result-
ing in an uptick in exploration and discoveries. In contrast, the Asia-Pacific still has 
dozens of underexplored geological basins, but it also has more than 30 countries with 
regulatory and fiscal regimes that vary widely in the degree to which they encourage 
upstream activity. Countries such as India and Malaysia have made changes to attract 
investors, but Myanmar, often described as an unexplored frontier, has fiscal terms that 
rank among the “worst in the world,” according to an executive from Malaysia’s state-
owned Petronas who spoke at OTC Asia. Indonesia’s government has tried to make 
changes, but Chevron — currently conducting pre-Feed work for a major deepwater 
gas project in Indonesia — stated last year that the country’s fiscal terms have grown 
“more stringent and offered increasingly lower returns to investors” (EIF Nov.1’17). 
Inpex, meanwhile, had hoped to monetize the Abadi gas via a floating LNG facility but 
the government in Jakarta insisted on an onshore liquefaction plant (EIF Apr.11’12).

Chevron and Inpex may — or may not — ultimately make positive final invest-
ment decisions on their projects in Indonesia. But companies with legacy positions in 
the Asia-Pacific region are increasingly looking elsewhere — to US shale, for exam-
ple, where risks for investors are relatively low. Even the region’s own national oil 
companies have been looking elsewhere, recently picking up licenses in countries 
such as Abu Dhabi, Mexico and Brazil (EIF Feb.14’18).  
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• Oil equities have been a dismal investment in 
recent years and after a tough start to this year, 
hope is fading that they could be a top perform-
er in 2018. p2

• It should come as no surprise to see Tim Leach’s 
Concho Resources announce a game-changing 
corporate acquisition in the Permian Basin. p3

• Some pundits warn that global refineries will 
struggle to cope with rising US light crude output, 
but others insist that it will be priced to sell. p6



BRIEFING
Investors Feel ‘Ho Hum’ About Oil and Gas Equities

Oil and gas equities have been a dismal investment over the 
past five years as low oil prices, poor returns and long-term 
worries about demand for oil have caused company shares to 
lag the broader market. Could a shift in upstream strategies, 
combined with a stronger oil price reverse that trend? Some 
believe so, but after a tough start to the year, hope is fading that 
oil stocks will be a top-performing investment in 2018.

The underperformance of oil and gas equities is not just a 
short-term phenomenon. As of September 2017, energy shares 
had lagged behind the broader market by a stunning margin 
over the past seven years, especially when looking at it from a 
total return perspective, which includes dividend payments, 
according to investment bank Tudor Pickering Holt (TPH). 
Over that period, a basket of the largest oil and gas companies, 
including the majors and largest independents, had a total return 
of 42%, while a basket of midsize shale producers had a nega-
tive return of 16% and service companies had a negative return 
of 20%. That compared to total returns of 153% and 223% for 
the S&P 500 index and the Nasdaq 100 index, respectively. 
“Said another way, broader market equities have outperformed 
the best-performing energy subsector by three times to five 
times,” TPH analysts said in a research note.

Since September, oil companies have made sweeping chang-
es to their strategies to make themselves more attractive to 
investors. Many have focused on two key themes — capital dis-
cipline and the return of cash to shareholders (EIF Mar.7’18). 
US onshore companies as a group have announced $7 billion in 
share repurchases and $710 million in dividend increases since 
the start of the year. Many of the companies have tried to show 
their commitment to these principles by tying executive com-
pensation to metrics like return on capital employed rather than 
growth in production or reserves. And they have often tried to 
pitch the changes as the maturing of strategies that were put in 
place well before the industry downturn, seeking to reassure 
investors that virtuous traits were already ingrained in the cul-
ture of the company. “We have always been returns-focused,” 
Continental Resources President Jack Stark told the recent 
Scotia Howard Weil Energy Conference in New Orleans. He 
added that it was only the historic drop in oil prices that kept 
the company from reaching its past profit targets. Specialist 
energy investors believe the sector’s changes in strategy could 
portend a bull market for the sector. “While the past sins of the 
industry are certainly well documented and opined upon, we 
believe that an objective look at the operational and financial 
performance of the E&P group today points to a much healthier 
universe of operators that now make a compelling case for sus-
tained, profitable growth going forward,” analysts at investment 
bank Seaport Global said in a recent report. “Frankly, we think 
that the market has been slow to figure out that the bulk of US 
resource companies have phenomenal businesses with oil in the 
mid-$50s.”

One way to play this new market dynamic is with a bet on 
the return of Big Oil — specifically BP, Chevron, Eni, Exxon 
Mobil, Royal Dutch Shell, Total and Statoil. These companies 
are better able to take advantage of current services market 
conditions and have used the downturn to lower their own 
costs and reshape their portfolios. “Like the ‘Seven Sisters’ of 

the 1950s, these global majors are once again dominating com-
plex, long lead time developments in non-OECD countries, 
locking in higher returns, better fiscal terms and a more reli-
able global oil services supply chain,” analysts at investment 
bank Goldman Sachs said in a recent note. But this thesis has 
not played out as planned so far this year. On average, shares 
of the five largest oil companies have fallen 9.2% so far this 
year. Over the trailing 52-weeks, the group is down less than 
1% but the average is skewed by an 11% drop for Exxon Mobil 
over the period.

Certain oil-field services niches have also been pitched as a 
smart way to play a recovery in the sector, but their perfor-
mance has been mixed at best (EIF Jan.3’18). Some see a tight 
market for the most technologically advanced land rigs, which 
are favored by shale drillers. These “super spec” rigs are 
thought to have the best hope of increasing their day rates (EIF 
Feb.21’18). So far this year, Helmerich & Payne, the largest 
owner of such units, has seen its shares drop a little over 1% 
while the S&P 500 has fallen a little more than 4% over the 
same period. US hydraulic fracturing firms are also a darling, 
with operators expected to bid up prices for the crews they need 
to complete their wells. By most accounts the market is tight. 
But upstream operators are not the only ones that struggle with 
inflation. In many cases, it hits the labor-intensive services 
industry first in the form of higher prices for wages and truck-
ing. After hitting a 52-week high in late January, shares of 
Halliburton, the largest fracking provider in the US, declined 
19% on fears that its costs were increasing and that new equip-
ment was flooding the market.

Since the start of this year, there is no sign of the new 
emphasis on capital discipline and returns boosting oil and gas 
stocks in general, nor of any specific subsector performing bet-
ter than others. Separate indexes for the largest oil companies, 
smaller upstream operators and service providers are all show-
ing year-to-date losses of about 12%, while the S&P 500 index 
is down about 4%. “While this new level of discipline has not 
lifted the fortunes of the group as a whole, the best performing 
stocks include companies that are achieving this optimal bal-
ance between growth and disciplined investing,” analysts at 
investment bank JP Morgan said. However, one fund manager 
told EI Finance “there is not a lot of conviction that companies 
are going to stay disciplined” and that this has reinforced skep-
ticism among generalist investors (EIF Jan.10’18). A recent sur-
vey by Raymond James found more than 80% of respondents 
did not believe oil and gas companies would stay disciplined, 
leading to fears that rising US production would sink oil prices 
again. Attracting “generalist” investors who have holdings 
across all sectors, especially those willing to take bullish long 
positions, is seen as crucial to boosting valuations for energy 
companies, but it is proving difficult. Despite their newly pro-
claimed strategies, many oil stocks simply don’t compare well 
to peers in other sectors on common metrics such as growth, 
yield or value, said one fund analyst. Longer term, generalists 
worry that oil companies may lose out if the world shifts away 
from fossil fuels and toward greater electrification (EIF 
Jul.5’17). “We consistently hear generalists bring up this topic 
as their most common worry,” said analysts at investment bank 
Raymond James.  
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Concho Pays Up to Scale Up in Permian Basin
It should come as no surprise that the company Tim Leach built is 
the first Permian Basin player this year to announce a game-chang-
ing, multibillion-dollar corporate acquisition. The Concho 
Resources CEO has gradually transformed the company through a 
series of M&A transactions, turning it into a major pure-play 
Permian Basin producer. Between 2006 and 2016, Concho spent 
upward of $5 billion to add acreage and assets across the Permian’s 
Midland and Delaware subbasins. Since it went public in 2007, 
Concho has become a Permian bellwether, amassing a market capi-
talization of more than $20 billion in the process. And it would be 
difficult to take issue with Leach’s assessment that Concho’s 
planned $9.5 billion all-stock buyout of smaller rival RSP Permian 
is “consistent with our track record of consolidating high-quality 
acreage that fits well with our core position in the Permian Basin.”

Concho has offered to pay $50.24 per share for RSP — a 29% 
premium to its Mar. 27 closing price — with RSP shareholders 
receiving 0.32 Concho shares for each RSP share they hold. Upon 
closing — expected in the third quarter — RSP shareholders would 
have a 25% stake in the combined entity. This is the largest deal 
ever done in the prolific Permian Basin, topping Encana’s $7 billion 
acquisition of Athlon Energy in 2014 (EIF Oct.1’14). And with a 
jaw-dropping $76,000 per acre price tag, it’s certainly the highest 
price paid on that metric too. The average for key Permian transac-
tions since 2016 is $37,000 per acre, according to JP Morgan. Andy 
McConn, a senior corporate analyst at Wood Mackenzie, says the 
price simply speaks to the high hurdle that companies must leap 
over if they want to set up shop or expand their presence in the 
Permian Basin — one of the world’s top oil basins (EIF Sep.27’17). 
“Companies often have to pay a pretty significant premium to make 
these deals happen,” he told EI Finance. “To motivate RSP to sell, 
it was never going to be cheap.” Evercore ISI analyst Stephen 
Richardson said the Concho-RSP deal sends a clear signal that the 
game has changed in the Permian and that size matters. “The more 
profound trend here is one of scale,” he said. “It is little surprise that 
there was a willing buyer and seller.”

Over the last year or so, investors have consistently called on 
oil and gas exploration and production (E&P) companies to invest 
prudently and put returns before growth (EIF Mar.7’18). Concho 
executives insisted during a call with analysts that they are doing 
just that. Both Leach and his RSP counterpart, Steven Gray, said 
the deal will work out well for shareholders. Concho is one of the 
rare E&Ps that has managed to generate free cash flow during each 
of the last eight quarters. The company has also increased its divi-
dend several times during the same period. Leach said his “play-
book for consolidation” calls for enhancing the best parts of the 
portfolio, adding scale, extracting operational synergies and 
strengthening the balance sheet. Acquiring RSP “checks all of 
those boxes,” he said. Leach acknowledged that the RSP assets 
aren’t contiguous to those of Concho, which is often regarded as 
an essential condition of US onshore M&A deals. But he added 
that they are “blocky,” which is key to drilling the longer laterals 
that have played an important role in continuously improving the 
efficiency of tight oil operations. What’s more, he said, the assets 
are in the “core of the core” of the Permian, adding almost 4,000 
undrilled locations across the basin. In JP Morgan’s view, that goes 
a long way toward explaining the hefty price tag. “Per-acre valua-
tion metrics do not take into account the fact that all acreage isn’t 
created equal,” said analyst Arun Jayaram. RSP’s well results were 
among the best in the Permian in 2017, and there is significant 
stacked pay potential within RSP’s acreage, he said. JP Morgan 

calculates that Concho will pay an average of $1.74 million for 
each of RSP’s undrilled locations, versus a $1.63 million average 
for the top Permian transactions since 2016.

The stock market’s initial reaction to the announcement of the 
deal was not favorable, although the news coincided with big down-
ward movements in the broader stock market and in oil prices, 
which obscured the picture somewhat (EIF Sep.20’17). Concho’s 
shares fell by just over 10% in the first three sessions following the 
announcement. Stifel analyst Derek Whitfield said he believed the 
decline in Concho’s stock was “driven by sticker shock and sheer 
surprise.” Whitfield noted that in the past Concho had mostly 
expanded by acquiring private companies or packages of assets, but 
that the inferior quality of the remaining available assets made it 
difficult to stick with that model, resulting in the purchase of a pub-
lic company (EIF Apr.26’17). Critical to determining the success of 
Concho’s deal with RSP will be whether the company can offset the 
$1.8 billion price premium it will pay with corporate and operation-
al synergies. Concho estimates the synergies it can realize at $2.6 
billion, while Stifel puts them at $2 billion.  

Chinese NOCs Heed Mandate to  
Boost Gas Output
Rising output of natural gas will drive increases in production 
for China’s three national oil companies (NOCs) this year, as 
they respond to a government mandate to supply more gas to 
help reduce coal consumption and improve air quality.

In the case of PetroChina — the listed arm of China National 
Petroleum Corp. (CNPC) — and China National Offshore Oil 
Corp (CNOOC) Ltd. — the listed upstream arm of CNOOC — 
the projected increases will mark a turnaround after back-to-back 
production declines in 2016 and 2017 (EIF Apr.5’17). Sinopec 
Corp., the listed arm of Sinopec Group, already increased its out-
put last year thanks to a 19% rise in its gas output to 2.5 billion 
cubic feet per day.

“All three companies are planning to increase their output this 
year, which is different from last year, and positive. But that means 
they will need to spend more,” Wood Mackenzie senior corporate 
analyst Maxim Petrov told EI Finance.  PetroChina hiked its capital 
spending by about 30% in 2017 to 225.8 billion yuan ($35.9 billion) 
and was the only one of the three to exceed its capex guidance for 
the year. Sinopec and CNOOC Ltd. increased their capex by rela-
tively modest amounts last year but both ended up spending less 
than they had initially indicated.

Most of the trio’s upstream growth this year will come from nat-
ural gas. That’s partly because of an aggressive government-led 
drive to use gas to replace coal, which is cheaper but causes more 
pollution. However, it also reflects the fact that China has little left 
to offer when it comes to conventional oil. China’s oil output is gen-
erally thought to have peaked at just above 4 million barrels per day 
in 2015 and slipped to an average of 3.8 million b/d in 2017.

“In all our [Chinese] producing regions, we will step up 
efforts to stabilize oil production as well as increasing our gas 
production,” CNOOC Ltd. CEO Yuan Guangyu told an analyst 
meeting in Hong Kong. CNOOC has traditionally focused on 
the development of shallow-water oil fields in the Bohai Bay 
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region and it has lagged behind its state-controlled rivals in 
boosting its gas production. But in a country where companies 
must do the government’s bidding, it has no option but to work 
hard to produce more gas.

A stronger focus on gas could put a damper on companies’ 
profits, especially as China has not yet deregulated gas prices. 
All three companies — but PetroChina in particular as the larg-
est gas player — have been importing costly LNG to meet the 
country’s demand for gas. PetroChina saw losses from its gas 
imports deepen by 9 billion yuan ($1.4 billion) to almost 24 bil-
lion yuan last year as China’s gas imports rose 27% to 68.6 
million tons. More of the same is expected in the coming years, 
with China’s gas demand expected to grow by more than 10% a 
year until 2020, requiring more imports, and leaving 
PetroChina struggling under the burden of its role as the 
nation’s main gas supplier.

Woodmac’s Petrov says China’s growing gas needs could 
translate into more gas or LNG-related acquisitions by the 
NOCs. But despite rising cash 
flows, and improving debt ratios, 
the Chinese companies have 
remained on the sidelines of the 
M&A market so far. Only 
PetroChina/CNPC has acquired 
new equity oil recently, in Abu 
Dhabi. Chinese companies are in 
no rush to return to the M&A 
market, after their 2009-13 buying spree left them saddled with 
expensive and unprofitable assets. But CNPC acquired an 8% 
stake in Abu Dhabi’s onshore concession last year for $1.8 bil-
lion and recently followed that up with the purchase of 10% 
stakes in two of Abu Dhabi’s offshore concessions for $1.175 
billion (EIF Mar.28’18). These deals have made CNPC by far 
the most active M&A player of the three NOCs. 

CNOOC has no desire to acquire more assets because it is busy 
developing several promising legacy assets from its now fully 
integrated Canadian subsidiary Nexen. “2018 will mark the start 
of a multiyear growth cycle for CNOOC,” analysts at Sanford 
Bernstein commented recently. Based on CNOOC’s 2017-20 pro-
duction target, analysts at Nomura calculate that the compound 
annual growth rate of the company’s overseas production will be 
7.5% while its Chinese production will decline at a compound 
annual rate of 1.1% during the same period.

Sinopec Corp. was the quietest of the three NOCs last year. 
Its only M&A deal was the acquisition of Chevron’s down-
stream interests in South Africa and Bostwana, but that has not 
yet been finalized because of opposition from minority share-
holders who have thrown their weight behind a rival bid by 
Glencore. The deal was meant to give Sinopec its first down-
stream foothold in Africa at a time when it is looking for export 
markets for its output of refined products amid growing compe-
tition at home.

Some of that competition will come from PetroChina, which 
plans to increase its refining throughput by 10.4% this year to 
3.07 million b/d — still well behind Sinopec’s flat throughput of 
4.77 million b/d. Petrochina was hit the hardest of the three 
Chinese NOCs during the industry downturn and has been taking 
steps to upgrade and replace its outdated refineries.  

Lukoil Shifts Gears,  
Downplays Volume Growth
Lukoil, Russia’s second-largest oil producer, recently celebrated its 
25th anniversary, which is no small achievement in the turbulent envi-
ronment of the country’s postcommunist oil and gas industry. Other 
privately owned companies, such as Yukos, TNK-BP, and Bashneft 
all ended up in the hands of state-controlled oil giant Rosneft, for 
example. So, the issue of whether Lukoil can remain independent and 
what will happen when its president Vagit Alekperov decides to retire 
were very much on the mind of investors and analysts attending the 
recent presentation in London of the company’s new 10-year strategy.

Alekperov, who owns almost 30% of Lukoil’s shares will turn 
68 this year and says he is thinking of stepping down in three to five 
years. He has indicated that he will be succeeded by somebody 
from among the ranks at Lukoil, but not by his 28-year-old son 
Yusuf. Alekperov has also said his will stipulates that his heirs can-
not split his ownership stake in Lukoil, which produced almost 2.3 
million barrels of oil equivalent per day last year. Investors seemed 

satisfied with his comments on the 
issue of succession, with Lukoil’s 
shares rising after the event in 
London and the company’s market 
capitalization topping that of its 
rivals Gazprom and Rosneft on a 
few occasions. The rally, however, 
was more likely linked to Lukoil’s 
pledge to keep paying higher divi-

dends, cancel treasury shares equal to 10% of the company’s autho-
rized capital by the end of the year, and spend $3 billion on share 
buybacks over the next five years.  

The issue of who will succeed Alekperov and what will happen 
to his large stake in Lukoil is bound to resurface in the coming 
years. Some experts believe that his shares will likely change hands 
after he steps down. But they add that even if Alekperov and Vice 
President Leonid Fedun, who owns some 10% of Lukoil’s shares, 
decide to sell their holdings, they will need to secure the Kremlin’s 
approval. That’s because the government is likely to view the com-
pany as too big and too important to the Russian economy for a 
transaction to go ahead without having any say in the matter.  

Illustrating that point, after Alekperov held talks with Russian 
President Vladimir Putin last year, Lukoil dropped plans to sell off 
its 80,000 barrel per day Ukta refinery and a network of retail fuel 
outlets because of disappointing margins. Putin was apparently 
concerned about potential job losses at the refinery and the possi-
bility that the divestment could lead to higher retail fuel prices. 
Instead, Lukoil now plans to increase sales of non-fuel products at 
its retail outlets to increase their profitability. Demand for gasoline 
is not expected to grow in Russia, but Lukoil refers to its conve-
nience store coffee as “high-margin barrels.”

An emphasis on generating higher returns from its assets and prior-
itizing value over volume is in fact the cornerstone of Lukoil’s new 
strategy, in contrast to the previous one which was based on aggressive 
production growth and a target of 4 million boe/d by 2017. That goal 
was never achieved as Lukoil and the rest of the industry retrenched 
following the oil price collapse of 2014. The new 10-year plan fore-
sees annual growth of just 1%, mainly thanks to natural gas, with capi-
tal spending of about $8 billion per year. Lukoil says this should 
enable it to grow upstream earnings before income, taxes, depreciation 

www.energyintel.com4

Chinese NOCs’ Capex and Production
  PetroChina Sinopec CNOOC
  2018 2017 2018 2017 2018 2017
Capital Spending (billion yuan) 225.8 216.2 117 99.4 *80.0 50.1
Total Production (million boe/d) 4.05 3.99 1.24 1.23 †1.30 1.29
Gas Production (Bcf/d) 9.69 9.38 2.67 2.50 †1.32 1.30

Notes: 2018 numbers are company guidance. 2017 numbers are reported results. * Upper 
limit. † Midpoint of range. Source: Company reports and presentations.
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and amortization at 5% per year in 2017-20 
and 2% to 3% annually after that.

The company’s guidance is based on a 
fairly conservative oil price scenario of 
$50 per barrel, but Lukoil has not ruled out 
faster production growth if prices exceed 
that assumption and if Russia introduces 
certain new tax incentives. Under that kind 
of scenario, it says that the additional prof-
its would be split equally between rein-
vestment in the business and distributions 
to shareholders. The change of policy may 
also be explained in part by limitations on 
Lukoil’s access to new reserves in Russia, 
where all of the most attractive acreage has been allocated to 
Rosneft and Gazprom. As a result Lukoil’s upstream priority is to 
limit the decline in production at its mature fields to less than 3% a 
year, from about 8% now, and to focus on developing projects that 
are eligible for tax breaks, which usually means hard-to-recover 
resources (EIF Jul.26’17). 

Limitations at home have also pushed Lukoil overseas. Going for-
ward, Lukoil will be less aggressive in its pursuit of foreign acquisi-
tions. It will seek minority stakes — partly in response to sanctions — 
and will focus mainly on countries where the company already oper-
ates and where it can achieve a 15% return on investment. It has men-
tioned Iraq, Mexico, Ghana and Nigeria in this regard (EIF Mar.7’18). 
In its downstream business, Lukoil has completed a $10 billion refinery 
modernization program and now plans to focus on increasing its light 
products yield to 76% in 2027 from 71% last year (EIF Feb.21’18). It 
also plans to further develop its petrochemicals business.  

Russia Steps Up Drilling,  
Leans Toward Horizontal
Oil drilling in Russia — measured in terms of total meters drilled — 
surged 11% to a new record last year, and analysts are forecasting fur-
ther annual growth of at least 6% to 8% over the next three years, as 
producers intensify work at mature fields and grapple with lower flow 
rates and higher water cuts. As a result of these dynamics, the use of 
horizontal and multibranch drilling, as well as hydraulic fracturing, is 
growing sharply at mature fields. However, these efforts won’t be 
enough to compensate for natural declines, and the country’s major 
producers will have to rely more on new fields to make up the differ-
ence. Meanwhile, Russian producers will have to keep developing 
their own technologies to work around Western sanctions and ensure 
they get the most out of new fields.

The total length of all oil wells drilled in Russia last year amount-
ed to 28.6 million meters, roughly twice as much as a decade ago. 
Analysts say well performance is declining, forcing producers “to use 
all possible methods” to maintain output — a challenging task con-
sidering that the water cut in Western Siberia, Russia’s core produc-
tion region, is now 92%. Moscow-based Vygon Consulting says out-
put from Russia’s largest fields is falling and that increased drilling 
activity and other intensification measures can cover only 90% of this 
natural decline.

“The fields are in decline, so drilling is growing just to keep current 
production levels. And this is becoming widespread for traditional pro-

ducing regions,” such as Western Siberia and 
the Volga River Basin, said Vadim Kravets, 
an analyst at Moscow-based RPI Research. 
Kravets said that if Lukoil stepped up its 
drilling by 5% per year at mature fields in 
recent years, it would be lucky to post a 1% 
increase in production from those fields. 

Yuganskneftegaz, the largest production 
subsidiary of government-controlled oil giant 
Rosneft, is another case in point. It increased 
its fracking operations by almost 25% last 
year to a new high. The subsidiary also 
accounted for 50% of Rosneft’s new wells as 
it starts to tackle hard-to-recover resources 

such as the Tyumen formations and other deposits with very low per-
meability, according to Vygon. This is a matter of long-term survival. 
Russia’s energy strategy foresees that by 2035 some 1.6 million b/d, 
or about 15% of current output, will come from hard-to-recover 
resources (EIF Nov.1’17).

The intensification of work at established fields and the need to 
tap complex new resources are combining to drive a surge in horizon-
tal drilling in Russia. Horizontal drilling added up to 11.23 million 
meters last year, up 93% from 2014, the first year that Rosneft started 
its shift to horizontal wells. Over a third of all new wells drilled by 
major producers last year — 2,574 out of a total of 7,370 — were 
horizontals, according to Kravets. And analysts expect the trend 
toward horizontal drilling to continue, given the performance benefits. 
At Rosneft’s aging Vankor field in Eastern Siberia, for instance, hori-
zontal drilling is four times more effective than even directional drill-
ing, according to Kravets.

Industry-wide, the number of new wells drilled in 2017 grew by 
14.5% to 8,184. Vygon points out that a new well is typically on line 
for an average of only six months during the first year, so the full 
impact on production is only seen in the following year. “It’s important 
for companies to maintain the gains in drilling since this can have an 
impact on mid-term volumes,” said Vygon’s Darya Kozlova. “As far 
as calibrating output in line with the Opec deal, it is easier to modify 
drilling speeds at new fields with a high flow rate.”

Production from new fields has been helping to compensate for the 
natural decline at mature ones. As Kozlova points out, all of Russia’s 
production gains in recent years are attributable to large new fields such 
as Novoportovskoye on the Yamal peninsula, operated by Gazprom 
Neft, and the Messoyakha cluster in the Arctic circle launched in 2016 
by Rosneft. Last year alone, new fields provided 200,000 b/d of addi-
tional output, according to Vygon. For comparison, Russia’s total annu-
al production amounted to around 11 million b/d in 2017.

Over the long term, Russia’s growing need to tap hard-to-recover 
resources — specifically, offshore and unconventionals — will collide 
with Western sanctions, which many observers expect to remain in 
place for a long time. Today, Russian technology is used for only 20% 
of hydraulic fracking work, Kozlova said, but the sanctions are spur-
ring domestic companies into action. Gazprom Neft, for example, 
launched a project last year to test various technologies on the 
Bazhenov formations in Western Siberia, which hold shale gas. “Those 
kinds of projects will be supported [by Moscow] and grow in size, and 
then import-substitution will accelerate,” Kozlova said. Gazprom Neft 
hopes to produce about 50,000 barrels of oil equivalent per day, or 
2.5% of its total planned output, from the Bazhenov play by 2025.  

Lukoil 2017 Results
(billion rubles) 2017 2016 %Chg.
Revenue 5,937 5,227 13.58%
Capex 511 497 2.92
Net Profit 419 207 102.61
Adjusted Net Profit 399 304 31.25
Net Debt 286 437 -34.55
Free Cash Flow 247 255 -3.14
Operational Data 2017 2016 %Chg.
Oil and Gas Output (‘000 boe/d) 2,269 2,276 -0.31
Oil Output (‘000 b/d) 1,804 1,875 -3.79
Gas Output (Bcm) 28.90 24.90 16.06
Refinery Throughput (‘000 b/d) 1,350 1,323 2.04%

Source: Lukoil. Note: Average ruble/dollar conversion rate 58.4 for 2017 
and 67 for 2016
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MARKET COMMENT
Global Refiners Grapple With Surge of  US Light Crude

Exports of US crude oil have skyrocketed in the two years or so 
since a de facto export ban was lifted, and many market players 
have said they expect volumes to continue rising. Midstream and 
logistics firms have scrambled to build the infrastructure necessary 
to facilitate more exports. Most recently a project allowing very 
large crude carriers (VLCCs) to load at the Louisiana Offshore Oil 
Port came on line. Meanwhile, several major pipeline projects aim 
to bring crude produced in the Permian Basin and Eagle Ford 
Shale areas of Texas directly to tidewater, bypassing the traditional 
hub at Cushing, Oklahoma, and making pricing points in Houston 
and Midland, Texas, more important to the global market.

But as capacity continues to grow and exports climb to 1.6 mil-
lion barrels per day at the most recent reading, some chemical 
engineers and crude quality specialists are sounding alarm bells. 
They say a point has been reached at which the crude coming out 
of US shale plays is too light for most of the world’s refineries to 
run efficiently. In fact it’s a very similar scenario to the one that 
played out in the US not so long ago as the shale revolution 
helped to create the conditions for exports in the first place.

The global downstream industry has responded to the challeng-
es posed by the surge in US light crude production. An overview 
of projects by consultants Turner Mason & Co. found some 1.6 
million b/d of new capacity for light crude is slated to come on 
line through 2022. That figure could climb to 2 million b/d if 
Exxon Mobil goes ahead with plans for a new pipestill at its refin-
ery in Beaumont, Texas (EIF Mar.28’18). The figure for new light 
crude processing capacity pales in comparison to projects designed 
to accommodate heavier barrels, but it does signal that the quality 
of US crude is having an impact on refinery planning. The ques-
tion is whether the planned new capacity will be enough to avoid 
another glut of light crude. And several experts are expressing 
doubts. “We are already at the limit of capacity, and this [new fig-
ure] isn’t nearly enough,” said one crude quality specialist.

EI Finance publisher Energy Intelligence estimates that the US 
will increase its crude oil production by some 1.2 million b/d 
through 2019, with the bulk of it coming from onshore shale plays 
such as the Permian Basin and the Bakken. The crude from wells 
in those areas tends to be very light and sweet, while domestic 
refineries are geared toward medium, sour barrels. This means 
most of the new production will have to be shipped abroad. But 
refineries in target markets for US crude, especially the Asia-
Pacific region, also tend to run heavier feedstock.

One chemical engineer said that when a refinery runs a crude 
for which it was not designed, throughput volumes drop. Quality 
experts said very light crude can overwhelm units designed to cap-
ture light ends such as liquefied petroleum gases (LPGs). In addi-
tion, refineries running suboptimal crude will require more minor 
repairs, cleaning and light maintenance work during routine sea-
sonal maintenance turnarounds, said one refiner. Finally, lighter 
feedstock yields more light products such as LPGs, naphtha, and 
gasoline. And that is at odds with the recent profile of global 
demand growth, which skews toward middle-of-the-barrel prod-
ucts such as diesel.

This means US light crude must trade against other grades at 
a price that offsets the costs of lower utilization and additional 

maintenance, while preserving profitability despite a less than 
ideal yield profile. In other words, light crude must trade at a 
narrower premium to medium-gravity crude to spur additional 
demand. Currently, the spread between light and medium crude 
is compressed as a result of two factors: coordinated Opec and 
non-Opec production cuts that have buoyed prices for medium 
and heavy grades; surging production of light, sweet crude in 
the US, with weekly readings showing US crude output running 
at almost 10.5 million b/d.

However, differentials are not tight enough for some refiners, 
as reflected by recent trends in Canada. Until quite recently, the 
US sent almost all of its crude exports to its northern neighbor. 
Exports to Canada averaged 427,000 b/d in 2015, just before 
restrictions on shipments elsewhere were lifted. But as other 
markets were opened up for US crude, Canadian imports have 
fallen, averaging just 356,000 b/d in January. Why? Because the 
proliferation of bidders caused prices for US crude to rise to a 
point that no longer offset the cost of lower throughputs and 
off-kilter product yields, one refiner explained at a recent down-
stream conference in New Orleans.

The refiner explained that plants along Canada’s Atlantic 
Coast are configured to run Arab Light, a grade heavier than the 
Bakken and Eagle Ford crude that comes in from the US. And 
while Canadian refiners have often been happy to take lighter 
feedstock, they would only do so when the price differential 
justified the operational issues they encountered. With more 
buyers in the market and stronger prices for US light crude, that 
is no longer the case, he said.

There are also signs that quality issues are popping up out-
side North America too. Growth in US crude exports has 
slowed down, and market sources say the composition of car-
goes is changing. At least two VLCCs loaded with medium, 
sour crude grades from the Gulf of Mexico — Thunder Horse 
and Southern Green Canyon — have left US shores for Asia in 
the past month. Some experts estimate that up to 30% of US 
crude exports are now medium, sour barrels. Supplies of this 
kind of crude are set to grow by some 300,000 b/d through next 
year as a result of rising output from the Gulf of Mexico. 
However, exports of medium, sour grades are not structural, and 
traders say the current volumes are the result of a tight spread 
between US sweet and sour crudes. As long as the spread 
remains narrow, refiners can run more light. But once light 
crude’s premium rises, they will shift back to medium feed-
stock, leaving less available for export.

Refiners have found that US light crude, especially from the 
Eagle Ford play, blends well with Russia’s Urals grade, which 
means Europe could become an increasingly important market 
for US exports. However, Europe’s refining industry is set for 
further consolidation according to many experts, which means 
that the region’s total refining capacity is likely to dip. 
Ultimately, quality mismatches mean that US light crude will 
have to post wider discounts to other light grades and narrower 
premiums to medium and heavy barrels in order to capture 
additional global market share. And some experts do expect this 
to happen. “These barrels will be priced to sell,” says Sandy 
Fielden of Morningstar Commodities.  
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blocks (three as operator) (EIF Mar.14’18). 
Shell, Chevron and Statoil each took stakes in 
four blocks (two, one and none, respectively, 
as operator). Spain’s Repsol won stakes in 
three blocks (two operated), while BP 
acquired stakes in two blocks (both operated).

Shell Sells Iraq Oil Stake
Royal Dutch Shell has agreed to sell its 19.6% 
stake in the giant West Qurna-1 field in south-
ern Iraq to Japan’s Itochu for $406 million, as 
the European major moves forward with plans 
to exit the country’s oil sector. The West 
Qurna-1 deal has received the government’s 
consent and is due to be completed soon. The 
Japanese firm will assume $144 million in 
debt as part of the transaction. The move 
comes as Shell winds up its operations at the 
giant Majnoon field, its main asset in Iraq. The 
administrative handover of Majnoon to Iraq’s 
Basrah Oil Co. (BOC) is officially under way 
and should be concluded by June. Shell decid-
ed to quit Iraq’s upstream oil sector as part of 
its $30 billion global divestment program. It 
remains committed to developing Iraq’s gas 
industry, where it has multibillion-dollar 
spending plans over the next five years as 
operator of the Basrah Gas Co. This also fits 
in with Shell’s broader strategy of shifting 
greater investment toward lower-carbon gas 
than oil in the coming years. Shell’s withdraw-
al from West Qurna-1 and Majnoon were 
spurred by meager returns, reflecting Iraq’s 
tough contractual terms (EIF Nov.29’17).

Indian Refiner to Double Capacity
Indian Oil Corp. (IOC) plans to invest just 
over $20 billion over the next five years to 
nearly double its refining capacity by 2030 and 
upgrade existing plants. The announcement of 
the state-owned refiner’s bullish investment 
plans come as India has scaled back ambitious 
plans for a massive switch to electric vehicles 
by 2030, fearing it will lead to job losses 
across the auto industry. IOC expects to 
expand its refining base to 3 million b/d by 
2030, the company’s director of refineries B.V. 
Rama Gopal told reporters. IOC currently has 
an installed refinery capacity of 1.61 million 
b/d — about a third of India’s total. India is 
already the world’s third-largest oil consumer 
with current consumption of about 4.4 million 
b/d of refined products, but demand is expect-
ed to grow at an average rate of 4% to 5% 
over the next several years. The International 
Energy Agency has forecast India’s oil demand 
will expand to 9.8 million b/d by 2040. That 
means the country — currently a net exporter 
of refined products — could soon run out of 
capacity unless it builds more refineries.

Harbour Makes New Bid for Santos
Harbour Energy has made a revised A$13.5 
billion (US$10.4 billion) offer for Australian 
oil and gas producer Santos, which rejected 
Harbour’s original bid as “inadequate” (EIF 
Nov.22’17). Santos has granted Harbour 
access to its books to conduct due diligence 
after receiving the improved offer. Harbour 
was set up by US private equity firm EIG 
Global Energy Partners and commodities trad-
ing house Noble Energy to invest in the global 
oil and gas business. It initially made a 
A$4.55 per share bid which was rejected by 
Santos last year. It is now offering A$6.50/
share. Blair Thomas, chairman of Harbour and 
chief executive of EIG, said the proposed 
acquisition of Santos is part of Harbour’s 
plans to become a global gas and LNG player. 
Santos’ portfolio is dominated by gas and 
LNG assets, including a 13.5% stake in Exxon 
Mobil’s PNG LNG project in Papua New 
Guinea. Santos also has a 30% operated stake 
in the Gladstone LNG project and an 11.5% 
interest in ConocoPhillips’ Darwin LNG 
scheme, both located in Australia. Harbour 
says it differs from other private-equity-
backed companies because it is funded with 
permanent capital and seeks to build a long-
term global oil and gas business. Last year it 
funded Chrysaor Holding’s $3 billion acquisi-
tion of UK North Sea assets from Royal 
Dutch Shell (EIF Feb.8’17). 

Exxon Leads Brazil Offshore Bidding
The Western majors showed up in force at 
Brazil’s latest upstream auction, with Exxon 
Mobil in particular moving aggressively to 
expand its deepwater exploration portfolio. 
The country’s 15th bid round for non-presalt 
blocks raised a total of $2.4 billion in signing 
bonuses, with 13 companies taking part and a 
total of 22 offshore blocks drawing bids. 
Exxon was awarded stakes in eight blocks, 
including six as operator. It has identified 
Brazil as a key growth area in the coming 
years (EIF Mar.14’18). As occurred at the 
14th bid round in September, a small number 
of blocks that lie just outside the official bor-
der of the prolific presalt zone drew some big-
money bids (EIF Oct.4’17). The single biggest 
signing bonus was $855 million for Campos 
Basin Block C-M-789, which went to a group 
comprising Exxon (operator 40%), Petrobras 
(30%) and Qatar Petroleum (30%). The sec-
ond most expensive block was Campos Basin 
C-M-657, which was awarded to Petrobras 
(operator 30%), Exxon (40%) and Statoil 
(30%) for a bonus of $644 million. Petrobras 
picked up stakes in seven blocks (five as oper-
ator) while Germany’s Wintershall took seven 

Solid Interest in Mexico Auction
Mexico awarded 16 of the 35 shallow-water 
blocks on offer in its latest upstream auction. 
Juan Carlos Zepeda, president of upstream 
regulator CNH, said the winning bidders com-
mitted to drilling nine exploration wells in the 
16 blocks awarded. Initial investment would 
total $442 million, he said, with total invest-
ment reaching as much as $8.6 billion if all 
the blocks are developed. Mexico’s Pemex 
took stakes in seven blocks, including four in 
the Southeast Basins region off the coast of 
southern Campeche and two in the Tampico-
Misantla Basin offshore Veracruz. In the 
Southeast Basins, Pemex won one block on its 
own, two in partnership with France’s Total 
and one with Royal Dutch Shell. It took one 
Tampico-Misantla Block in a consortium with 
Spain’s Cepsa, and two more with both Cepsa 
and Germany’s Dea. Spain’s Repsol and 
UK-based Premier Oil each won two blocks 
in the Burgos Basin, located off the coast of 
Tamaulipas. Awards were based on two vari-
ables: the share of operating earnings offered 
to the state and the investment commitment. 
The CNH received cash bonuses totaling $124 
million in the case of three blocks where com-
peting bidders offered the maximum permitted 
levels for both variables. In Mexico’s previous 
shallow-water auction, 10 out of 15 areas 
offered were awarded (EIF Jun.21’17).

Aramco, Petronas Set Up JVs
Saudi Aramco and Malaysia’s Petronas said 
they have formed two joint ventures for the 
development of the Refinery and Petrochemical 
Integrated Development (Rapid) downstream 
project in Malaysia. The joint ventures give 
Aramco and Petronas equal ownership and 
participation in the operations of the new 
refinery, cracker and petrochemical facility 
that constitute the Rapid project in Malaysia’s 
southern state of Johor (EIF Jan.17’18). 
Aramco will supply 50% of the refinery’s 
crude feedstock requirements with the option 
of increasing supplies to 70%. Natural gas, 
power and other utilities will be supplied by 
Petronas and its affiliates. The companies will 
share Rapid’s production equally. Aramco is 
looking to secure markets in the fast-growing 
Asia-Pacific region, where competition to land 
crude exports has intensified. Aramco signed 
an agreement with Petronas more than a year 
ago for a 50% stake in Rapid. The project 
includes a 300,000 b/d refinery and a petro-
chemical plant with an annual production 
capacity of 7.7 million tons. The two compa-
nies said Rapid is currently 87% complete, 
with the refinery on track for start-up in the 
first quarter of 2019.  

NEWS ROUNDUP
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E N E R G Y  A N D  E Q U I T Y  M A R K E T  D A T A
For the week ended Mar 30, 2018 
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 Close 1-Wk   % Chg. 
 Mar 30 Chg. 1-Wk 52-Wk YTD
NOCs
Sinopec-H (sehk) 6.89 +0.30 +4.55 +8.33 +20.24
India Oil Company (bse) 176.00 +7.25 +4.30 -52.82 -54.70
Statoil (osl) 184.65 +2.90 +1.60 +24.60 +5.39
ONGC (bse) 178.70 +1.70 +0.96 -2.93 -8.22
CNOOC (sehk) 11.56 +0.06 +0.52 +23.77 +3.03
PetroChina-H (sehk) 5.39 +0.02 +0.37 -6.42 -1.10
Gazprom (micex) 142.33 +0.33 +0.23 +10.77 +9.07
Rosneft (mos) 313.90 -0.60 -0.19 -4.50 +7.68
PTTEP (set) 114.50 -1.00 -0.87 +23.12 +14.50
Petrobras-4 (spse) 21.41 -0.34 -1.56 +48.17 +32.98
Ecopetrol (bvc) 2,615.00 -85.00 -3.15 +95.15 +18.33

Majors
BP (lse) 479.25 +16.80 +3.63 +3.70 -8.31
Exxon Mobil (nyse) 74.61 +1.72 +2.36 -10.86 -10.80
Royal Dutch Shell-A (lse) 2,233.50 +34.50 +1.57 +5.23 -9.94
Royal Dutch Shell-B (lse) 2,277.00 +28.50 +1.27 +2.57 -9.23
Chevron (nyse) 114.04 +1.06 +0.94 +5.81 -8.91
Total (par) 46.14 +0.32 +0.70 -2.00 +0.08

Refiners (Primary Business)
Phillips66 (nyse) 95.92 +2.53 +2.71 +22.05 -5.17
Valero (nyse) 92.77 +1.55 +1.70 +40.07 +0.94
JX Holdings (tyo) 637.60 +6.20 +0.98 +15.22 -12.30
Reliance Industries (bse) 881.95 -10.05 -1.13 -30.61 -4.34

Exploration & Production
Apache (nyse) 38.48 +1.47 +3.97 -26.13 -8.86
ConocoPhillips (nyse) 59.29 +1.55 +2.68 +18.58 +8.02
EOG Resources (nyse) 105.27 -0.59 -0.56 +8.34 -2.45
Occidental (nyse) 64.96 -0.53 -0.81 +1.07 -11.81
Devon Energy (nyse) 31.79 -0.44 -1.37 -23.31 -23.21
Chesapeake (nyse) 3.02 -0.05 -1.63 -48.38 -23.74
Anadarko (nyse) 60.41 -1.15 -1.87 -2.83 +12.62
BHP Billiton (asx) 28.21 -0.56 -1.95 +17.20 -4.60
Encana (tsx) 14.17 -0.87 -5.78 -7.75 -15.50

Oil Service Firms
Halliburton (nyse) 46.94 +0.50 +1.08 -4.24 -3.95
Schlumberger (nyse) 64.78 +0.64 +1.00 -16.78 -3.87
Transocean (nyse) 9.90 -0.28 -2.75 -19.84 -7.30
Weatherford (nyse) 2.29 -0.10 -4.18 -65.30 -45.08
Baker Hughes (nyse) 27.77 -1.43 -4.90 -53.18 -12.23

Engineering, Procurement, Construction
Fluor (nyse) 57.22 +2.37 +4.32 +8.58 +10.78
Petrofac (lse) 506.80 -3.20 -0.63 -45.81 -0.63
WorleyParsons (asx) 14.35 -0.24 -1.64 +30.45 0.00

Midstream
Enbridge (tsx) 40.52 +2.04 +5.30 -26.39 -17.58
Transcanada (tsx) 53.28 +0.76 +1.45 -13.04 -12.91
Williams (nyse) 24.86 -0.78 -3.04 -14.45 -18.47

†set=Thailand; sehk=Hong Kong; osl=Oslo; bvc=Colombia; 
micex=Moscow; spse=Sao Paulo; bse=Mumbai; par=Paris; 
nyse=New York; lse=London; krx=Korea; tyo=Tokyo; 
tsx=Toronto; asx=Australia

 Close 1-Wk   % Chg. 
 Mar 30 Chg. 1-Wk 52-Wk YTD
Sinopec-H (sehk) 0.88 +0.04 +4.52 +7.24 +19.69
Suncor (tse) 34.51 +1.23 +3.71 +11.78 -6.21
BP  (lse) 6.72 +0.18 +2.77 +16.60 -4.82
Lukoil (mos) 69.34 +1.64 +2.42 +30.40 +19.90
Exxon Mobil (nyse) 74.61 +1.72 +2.36 -10.86 -10.80
ENI (mise) 17.60 +0.18 +1.03 +7.63 +6.22
Chevron (nyse) 114.04 +1.06 +0.94 +5.81 -8.91
ONGC (bse) 2.74 +0.02 +0.76 -3.32 -9.21
Royal Dutch Shell-A (lse) 31.30 +0.23 +0.73 +18.31 -6.51
CNOOC (sehk) 1.47 +0.01 +0.49 +22.52 +2.56
Total (par) 56.84 +0.26 +0.46 +13.09 +2.78
Royal Dutch Shell-B (lse) 31.91 +0.14 +0.43 +15.32 -5.77
Statoil (osl) 23.53 +0.09 +0.39 +35.92 +10.08
PetroChina-H (sehk) 0.69 0.00 +0.34 -7.37 -1.55
Rosneft (mos) 5.50 0.00 -0.01 -6.25 +8.70
Sinopec-S (sesh) 0.95 -0.01 -1.21 +2.58 -2.33
Petrobras-3 (spse) 7.07 -0.09 -1.26 +47.38 +38.46
Reliance Industries (bse) 13.55 -0.18 -1.32 -30.89 -5.42
Ecopetrol (bvc) 0.94 -0.01 -1.33 +101.84 +26.47
Petrobras-4 (spse) 6.48 -0.09 -1.35 +41.16 +33.28
PetroChina-S (sesh) 1.22 -0.02 -1.70 +6.59 -2.04
EIF Global Index 319.83 +2.55 +0.80 +8.22 -1.67

*Converted US$/Share

EIF Global Index Components* Share Prices in Local Currency†

 Close 1-Wk   % Chg. 
 Mar 30 Chg. 1-Wk 52-Wk YTD
Equity Indexes
DJIA 24,103.11 +569.91 +2.42 +16.28 -2.49
S&P 500 2,640.87 +52.61 +2.03 +11.52 -1.22
FTSE 100 7,056.61 +134.67 +1.95 -4.25 -8.21
FTSE All-World 590.47 +8.15 +1.40 +11.87 -1.47
     
EIF Global 319.83 +2.55 +0.80 +8.22 -1.67
S&P Global Oil  1,769.58 +17.85 +1.02 +4.40 -2.73
FT Oil & Gas 8,197.89 +170.54 +2.12 +3.73 -9.13
TSE Oil & Gas 2,244.38 +55.84 +2.55 -13.47 -10.38

Emerging Markets
Hang Seng Energy (HK) 18,051.62 +232.86 +1.31 +15.50 +4.63
BSE Oil & Gas (India) 14,614.42 +116.24 +0.80 +9.74 -10.25
RTS Oil & Gas (Russia) 194.54 -1.10 -0.56 +12.56 +11.97

Indexes

 Close 1-Wk   % Chg. 
 Mar 30 Chg. 1-Wk 52-Wk YTD
Equity Indexes
Dated Brent 69.28 -0.12 -0.17 +32.80 +3.36
Brent 1st ICE 69.34 -1.11 -1.58 +30.93 +3.69
WTI 1st (Nymex) 64.94 -0.80 -1.22 +29.03 +8.05
Oman 1st (DME) 65.00 -1.80 -2.69 +29.74 +1.01
     
RBOB (Nymex) 2.01 -0.02 -0.99 +19.17 +12.10
Heating Oil (Nymex) 2.02 0.00 +0.11 +29.58 -2.38
Gas Oil (ICE) 619.75 +6.50 +1.06 +31.93 +3.16
     
Henry Hub (Nymex) 2.73 +0.15 +5.68 -14.51 -7.51
Henry Hub (Cash) 2.81 +0.23 +9.00 -8.83 -23.74
UK NBP (Cash) 51.50 0.00 0.00 +28.75 -2.83

Commodity Prices


